
             
             
             
             
            
 

 

 
CACH Capital Management attracts international distributor 
 
Money management firm asked to evaluate Central Asia opportunities 
 
OCTOBER 22, 2007—AUSTIN, TX—CACH Capital Management confirmed that it had 
been approached by a large U.S. worldwide distributor to evaluate the establishment of 
a private equity fund to capitalize on the many opportunities in the Middle East and 
Central Asia. 
 
Opportunities include the development of infrastructure, natural resources, commercial 
buildings, medical facilities, and energy and transportation systems around India, 
Pakistan, and Kazakhstan as well as in Dubai. 
 
“This company has provided CACH with insight and guidance into a host of projects that 
already represent several hundred million dollars in investment opportunities. Basically, 
what we have been asked to do is take a hard and serious look at all these 
opportunities and then determine whether or not it is feasible, or even desirable for us to 
manage.  We’ll need to then determine what resources are needed in order for us to 
manage these opportunities effectively. In the end, we simply need to make sure the 
investors in such a fund are rewarded for the risks they take along side us.”  
 
If such a fund is created, it will be made only available to a limited, select number of 
accredited and qualified investors as well as institutions.  
 
“We were honored that they made the choice to come to us,” said Michael Hundley, 
President and CEO of CACH. “We were selected for many reasons, but mostly because 
of our longstanding relationship with their founder of that company.  He trusts us, our 
experience, and our track record when it comes to evaluating opportunities and 
assembling them into packages, which can then be brought to the market successfully. 
We are confident that we will find ourselves in the right place at the right time in these 
developing markets. The countries we’ve been asked to evaluate present many early 
opportunities, which translate into more risk.  CACH must first understand the risks and 
then understand how to effectively manage those risks.  At the same time, it is evident 
that the political environment in these countries is friendlier than it was, say, 20 years 
ago.” 
 
To Hundley’s way of thinking, the fact that global entities are now bringing such large-
scale projects to CACH validates CACH’s business principles of experience and 
transparency. “We work with an elite clientele, and they know they will receive a high 
level of information, performance and service from us. We communicate with them 
every step of the way—the good, the bad, and the ugly—and if there’s a problem, we 
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identify it and solve it. In everything we do, we focus, we execute, and we perform.  Still, 
at the end of the day it is our clients who give us the grade.”  

 


